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Dealers are warned against using 
boys under 18 to drive trucks. 
* * * 


Dealer association officials report 
cancellations of dealer selling 
agreements in many sections, some 
without “cause.” 

* * . 


Chrysler division has _ received 
orders from the U. S. Navy for an 
additional 349 Chrysler victory air- 
raid sirens, to be delivered as fast 
as they can be turned out. With 
the completion of this order, Chrys- 
ler will have furnished nearly 500 
of these sirens to the Navy. 

*~ * * 


Out of Kitchen 

More than 2,000,000 women have 
received war-production training 
in public vocational and college 
programs conducted in the United 
States and territories, the War 
Manpower Commission announced 


last week. 
* ~*~ ~ 


Quote of the Week 


“Most past and present govern- 
ment Officials talk too much.”— 
John S. Knight, president of 
Knight Newspapers and former 
liaison chief in London for U. S. 
Office of Censorship, speaking 
before Detroit Economic Club. 

x * * 


Changes Due 


At press time Friday (19), it ap- 
peared that several changes in 
officers would be made at the 
meeting of Hudson stockholders 
May 20. 

Among those nominated for di- 
rector is George Pratt, general 
sales manager, and his election 
appeared certain. 

* * * 


Phillips Advances 


OPA Chief Chester Bowles last 
week announced the resignation of 
Col. Bryan Houston as deputy ad- 
ministrator for rationing and the 
appointment of Charles F. Phillips 
as his successor. 

Phillips has been director of the 
Automotive Supply Rationing di- 
vision since June 22, 1942, and took 
a leading part in developing OPA’s 
first rationing program, tires. 

* * © 


More Power! 

Packard’s chest is expanded a 
bit over the fact that four of its 
Rolls-Royce engines powered Allied 
warplanes to new speed records 
last week. 

Two of the engines built by 
Packard were in the U. S. P-51 
Mustang fighter which speeded 
from Los Angeles to New York in 
six hours, 31 minutes; two others 
powered the RAF Mosquito bomb- 
er which covered the North At- 


lantic in six hours, 46 minutes. 
e + @ 


Just Like That 

In the June issue of American 
magazine, David Sarnoff, president 
of Radio Corp. of America, de- 
scribes what can be expected 
reasonably of electronics after the 
war. Of automobiles Sarnoff pre- 
dicts: 

“The auto in which you ven- 
ture onto tomorrow’s 100-mile-an- 
hour superhighways is likely to 
be electronically equipped to pre- 
vent collisions. A screenlike dial 
on your dashboard may flash red 
and green traffic signals. An 
electronic monitor may keep your 
speed within safe limits for that 
particular stretch of pavement 
under existing weather con- 
ditions. Another device may see 
ahead through sleet or fog and 
warn of any danger in your 
path.” 
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DIGEST EDITION 


Automotive News, the Newspaper of the Industry, recognizes 
that spot news in wartime is more important to its subscribers 
than in peacetime. This is especially true since Automotive News 
has broadened its editorial policy to include also ordnance and 
aircraft news. To fulfill its 52-times-a-year obligation, AUTOMOTIVE 
News publishes this Digest Edition. Necessarily, the news in 
this edition will be condensed. Alternate weekly editions, how- 
ever, will carry news, illustrations, regular departments and 
advertising as heretofore. 
(Next Regular Edition, 


Including Truck Section, May 29) 


$4 Per Year, 15¢ Per Copy 


NADA Fights Used Car Price Ceiling 


Kelly Cites Dangers of Proposal, Failure of Used Truck Order; 
Auto Plants Reopen as Foremen End Three-Week Strike; 
Bill Introduced to Bar Unionizing of Supervisors 


A firm stand against any proposed 
used car price ceiling was taken last 
week in Washington by President 
David Kelly of National Automobile 
Dealers Assn., in a formal letter 
addressed to William F. Kelly, chief of the OPA Machinery 
Price branch, following several conferences on the subject. 
NADA’s Kelly seriously questioned the efficacy of any used 
car price ceiling plan, declaring that imposition of one 
would bring the following results: 

1. A ceiling would dry up the source of supply, which 
today is primarily the private owner. Dealer stocks are 
meager; 2. With the small dealer supply exhausted and 
private owners resisting sales at ceiling prices, essential 
workers would be able to obtain only the poorest units of 
transportation now owned by non-essential workers; 3. A 
price ceiling would not make sufficient allowance to cover 
out-of-line transportation costs; 4. A used car price ceiling 
would tend to hold reconditioning work to a minimum. 

“Present used car prices are fair,” Kelly said. “They 
reflect only the usual dealer profits. Any higher prices 
start with the price paid to the current owner. The margin 
of profit to the dealer today is based on his ready-to- 
deliver costs.” 

xk *k * 


Failure of the used truck ceiling pro- 
gram was referred to by NADA’s Kelly 
as indicating that the used passenger 
car ceiling plan also would fail. “In 


Kelly Cites Perils 
In Proposed Used 
Car Price Ceiling 


Cites Failure 
Of Used Truck 


Price Ceiling 


the enforcement of a used car price | 


ceiling,” he declared, “the problem of enforcement of 
owner-to-dealer-to-owner sales is comparatively simple. 
Dealers are few in comparison with owners. Dealers are 
established, keep records and have a reputation and an 
investment to protect. Their business experience has 
trained them to respect regulations. The fact that they 
abandoned the used truck end of their business, when their 
source of supply was cut off by the used truck price ceiling 
and their stock could be replenished only in the black 
markets, confirms this statement. In the owner-to-owner 
sales regulation is practically impossible.” 

_ _“‘We have a yardstick of experience by which we can 
judge this situation. Approximately a year ago, the used 
truck ceiling was inaugurated. The dealers were forced 
out of the used truck business because of inability to 
replace their inventory as it was sold. Evidence of this 
fact is found in the attached clipping taken from 
AUTOMOTIVE NEws of May 15, 1944, giving results of a 
survey made in the city of Chicago.” 

“This shortage in used truck business is explained by 
some as being the result of the dealers’ inability to trade 
in used trucks because new trucks were so scarce. The 
facts were, however, that the same new truck shortage 
has existed ‘since January, 1942. Trucks have been rationed 
since early in 1942. The reduction reported in this clipping 
covers a period of one year prior to Apr. 26, 1944, as 
compared with the year preceding. In each of these two 
years, approximately the same number of new trucks were 
rationed out. Hence, the shortage in used truck business 
must have resulted from the inability of dealers to buy 
trucks at the ‘as is’ price ceiling,” Kelly asserted. 


News in Brief 


Surplus Tool Sales 


WASHINGTON.—Official fig- 
ures released last week disclose 
that the Defense Plant Corp. to 
May 1 has sold 6,429 surplus 
used machine tools valued at 
$30,000,000. Of the total, 1,695 
were sold to private purchasers 
in 936 individual sales at ap- 
proximately 85 percent of their 
original cost. 


Million Car Tires 

BUFFALO. — The rubber in- 
dustry is producing 1,000,000 
passenger car tires made en- 
tirely of synthetic rubber each 
month, John L. Collyer, presi- 
dent of B. F. Goodrich Rubber 
Co., said here last week. The 
tires, he added, are giving 90 
percent as much service as first- 
grade prewar tires of natural 
rubber. 


Packard Expands Sales Setup; 
Adds Dealer Council 


DETROIT.—Announcing creation of an eight-man dealer 
advisory council, L. S. Slack, Packard’s general sales manager, 
declared last week that Packard has under way a broad 
sales-expansion program for postwar. This will include, besides 
the advisory council, a revision of franchises and closer contacts 
with dealers. 

Slack also revealed the appointment of C. E. Briggs, formerly 
regional manager in New York, as assistant general sales 
manager, and the addition of three specialists to the company’s 
parts merchandising staff. Appointment of Briggs gives Slack 
two assistant sales managers, the other being Art Nielsen who 
has been on the staff for seven years. 

The dealer advisory council is designed “to give the growing 
Packard dealer organization a voice in the establishment of sound 
automotive merchandising policies for the present and postwar 
car period,” Slack said. Members of the council will all be 
retailers; wholesalers and branch or zone managers are to be 
excluded. Council terms are rotating, with two members being 
replaced every six months by appointment from dealer ranks. 

Members of the first council, which will hold its initial 
meeting with factory officials in mid-June, include the following, 
all of whom sell Packard cars exclusively and represent operations 
of varied sizes: E. J. Schroeder, Saginaw, Mich.; H. B. Vaughn, 
Birmingham, Ala.; E. B. Moon, Witchita, Kans.; M. H. Jordan, 
San Diego, Calif.; H. S. Jillson, Waterbury, Conn.; W. L. Greer, 
West Philadelphia, Pa.; O. E. Chessher, Beaumont, Tex., and 
R. E. Bickelhaupt, Clintcn, la. The council meeting will be 
preceded by Packard’s biggest wartime regional managers and 
distributors meeting, which will be held in Detroit June 1-3, at 
which time Packard’s postwar sales policies will be reviewed. 

“Current, primary concern of Packard dealers, who now total 
8 percent more than a year ago,” said Slack, “is that they do a 
progressively better wartime job of maintaining the nation’s 
transportation system.” He stated that the council would meet 
quarterly in Detroit, with himself as chairman and with other 
Packard officials, including President George Christopher, attending. 

Following each meeting, the company plans to give all 
dealers a complete report on subjects covered and opinions 
expressed. 


Striking foremen returned to work at 
Detroit automotive plants late last 
week after their leaders were told in 
Washington that the wave of strikes 
had caused one of the most serious 
setbacks in the history of the Air Forces. Gen. H. H. 
Arnold, AAF chief, said that the strikes already had cost 
250 Mustang fighters, the planes which have made such 
a remarkable record as escort ships over Germany. Wil- 
liam H. Davis warned that the strike would be broken, 
that the U. S. could not tolerate a finish fight with industry 
no matter what the merits of the case might be. Plants 
affected were those of Packard, Briggs, Hudson, Murray 
Body, Aeronautical Products and Gar Wood. 

Before the strike was called off by Robert H. Keys, 
FAA president, legislation was introduced in Congress by 
Rep. Paul Shafer, Michigan Republican, to prohibit super- 
visory employes of war contractors from organizing into 
unions. Under the recent NLRB ruling, plant manage- 
ments are not required to bargain collectively with fore- 
men’s organizations, although foremen may not be dis- 
criminated against for union activity. 

x *k * 
As the strikers returned to work, the 
WLB launched an investigation into spe- 
cific grievances charged by the foremen’s 
A decision is expected soon. 
the hearing Wednesday, Gen. Arnold said 
that “this is most serious at this particular time because 
of our all-out effort right now. If it continues, it will give 
the German air force a respite that will enable it to re- 
cover just when it is reeling under our blows.” 

It was apparent from the stern government stand that 
while the problem is a deep-seated one and may still be 
with the industry for some time to come, the government 
will not permit industry and the foremen to slug it out 
to a decision at this time. 


Foremen End 
Strikes at 
Auto Plants 


WLB Starts 
Investigation 
Of Grievances 


union. At 
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Hits Army Proposal... 
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NADA Protests Plan 
For Plant Shops 


WASHINGTON. — A protest 
against the establishment of motor 
car repair stations within war 
plants, to be operated by the 
plants, was filed with the War De- 
partment here last week by the 
National Automobile Dealers Assn. 

Early in the meetings of the 
Automotive Manpower Maintenance 
committee, it was explained by 
NADA Vice-President Ray Cham- 
berlain, it was shown that certain 
war contractors employing large 
numbers of people were giving con- 
sideration to the establishment of 
automobile service stations within 
their plants on the theory that it 
would facilitate their employes’ 
transportation, reduce loss of time 
and generally provide more con- 
venience in getting repairs. Since 
there seemed little likelihood of 
any such movement, nothing defi- 
nite was done about it by the 
committee, he said. 

Last week, however, it was learn- 
ed that a representative of one of 
the big California aircraft plants 
is due in Washington to discuss 
with Army chiefs the difficulties 
they are experiencing with their 
employes because of transportation 
troubles. About 80 percent of these 
travel by private automobile, it will 
be pointed out. NADA has taken 
the position that, before anything 
is done in the nature of establish- 
ing plant auto service stations, all 
interests could be best served by 
first going over the whole matter 
with the automobile dealers lo- 
cated in the plant’s territory. 

Recounting the situation to Col. 
Horner, Chamberlain then suggest- 
ed that (1) when such a deficiency 
in the condition of employes’ auto- 
mobiles arises it be discussed with 
local dealers in an endeavor to 
establish satisfactory conditions 
through the present established 
channels; (2) In view of the fact 
that lack of manpower is obviously 
one of the great difficulties of the 
moment, officials of the plants in- 
volved lend their aid to the dealers 
when necessary to help them se- 
cure the desired manpower through 
the office of the United States 
Employment Service; (3) When 
there appears to be serious defi- 
ciencies of parts, plants lend their 


Galles Heads 
New Mexico 


Dealers Assn. 


ALBUQUERQUE. — At a recent 
meeting here, G. L. Galles, of the 
Galles Motor Co., was elected 
president of the newly organized 
New Mexico Automobile Dealers 
Assn. 

Other officers are George Con- 
verse of the Converse Motor Co., 
secretary-treasurer; C. C. Cagle, 
of Clovis, first vice-president; John 
Hall, of Roswell, second  vice- 
president, and Jim Williams, of 
Gallup, third vice-president. 

R. C. Jones, of Reading, Pa., 
vice-president of the National Auto 
Dealers Assn. and chairman of the 
membership committee, discussed 
the outlook for the future. 

Jones asked close cooperation on 
the part of all dealers in the state 
for the maintenance of all neces- 
sary private transportation. 


Chicago Dealers 
To Meet June 12 


CHICAGO.—Directors of the Chi- 
cago Automobile Trade Assn. last 
week set June 12 as the date for 
the annual meeting of the organ- 
ization. Paul B. Smithson, presi- 
dent, announced that a luncheon 
will precede the meeting of mem- 
bers, who are to elect five direc- 
tors. The order of business will 
also include the annual report by 
Edward L. Cleary, CATA general 
manager, on activities during the) 
last 12 months. 


$3,250,000 for La. Roads 


BATON ROUGE, La.—Appropriation | 
of $3,250,000 a year from the general | 
fund for farm roads is asked in a 
bill introduced recently in the State} 
Legislature. 


aid to the dealers in securing 
necessary parts through priorities, 
etc., to relieve the situation; (4) 
Only after the regularly-establish- 
ed dealers and repair shops in the 
localities have shown their inability 
to supply the needed service, will 
the contractors involved make any 
move toward the establishment of 
additional facilities. 

To the automobile dealers and 
the dealer associations in the ter- 
ritories affected, Chamberlain 
stated that he doesn’t believe that 
war contractors want to supply 
service themselves, and asked deal- 
ers to present these points to the 
plant executives. 

Chamberlain also is urging all 
automobile dealers associations lo- 
cated in the vicinity of large war 
plants to act at once to form 
committees to contract the proper 
officials of such plants, to confer 
on the matter and work together 
toward a solution of the problem 
involved. 


NADA Nominates 
20 Dealers for 


Surplus Disposal 


WASHINGTON.—At the request 
of the Procurement division of the 
U. S. Treasury, the National Auto- 
mobile Dealers Assn. has_ sub- 
mitted a list of the names of 20 
motor-car dealers to serve as an 
advisory committee from the retail 
automobile trade in connection 
with the disposition of surplus 
war goods. 

Final decision on the personnel 
of the committee will be reached 
by mutual agreement between gov- 
ernment and NADA officials. 

Since the committee make-up 
still is uncertain, none of the 
nominations has been released. 

In making up its list, NADA 
used the names of new-car, used- 
car and truck and new and used 
trailer dealers. This, it is under- 
stood, was in accordance with a 
government request. The nomina- 
tions also, it was said, were made 
from many different parts of the 
country so that surplus goods 
could be handled from procure- 
ment stations expeditiously. 

The past week left the surplus 
war goods legislative situation 
without any change. The House 
Banking and Currency Committee, 
which has the Patman bill before 
it, still is engaged with the OPA 
extension measure. 


Transmissions 


Group Formed 
WASHINGTON.—The Office of 


Industry Advisory Committees, 
War Production Board, announced 
last week the formation of the 
Motor Vehicle Transmissions In- 
dustry Advisory Committee. F. E. 
Evans, Automotive division, has 
been appointed the government 
presiding officer. The membership 
of this committee is as follows: 

L. A. Bixby, Clark Equipment 
Co., Buchanan, Mich.; E. L. Lud- 
vigsen, Fuller Mfg. Co., Kalamazoo, 
Mich.; E. D. Robertson, Spicer 
Mfg. Corp., Toledo, and E. S. 
Russey, Warner Gear _ division, 
Borg-Warner Corp., Muncie, Ind. 
The first meeting of this commit- 
tee was held May 11. 


Treasury Taking Bids 


On Used Vehicles 


DETROIT.— Bids are being 
accepted on surplus used vehi- 
cles at the following Treasury 
Procurement offices: 

BOSTON—31 St. James Ave. 
(16). 

Bids to 11 a.m. May 29 

At Whittemore Ordnance De- 
pot, Fort Devens, Ayer, Mass.— 
41 trucks and 4 passenger cars. 

SEATTLE—2005 Fifth Ave. 

Bids to 11 a.m. June 1 

At Coulee Dam, Washington, 
in custody of Bureau of Recla- 
mation—2 passenger cars and 
nine cars in scrap conditions. 


Unfair Competition 
For Dealer Shops 


A threat to dealer service operations is seen in 
Order No. 7024, which came out of General Eaker’s office 
recently and was directed at all plants which make parts 
for the Army Air Force, giving those manufacturers 
permission to set up their own service stations where 
their records show that absenteeism is caused by 
inadequate service facilities in the area. 

Allowing the war production plant to set up service 
stations to serve their employe cars presupposes that 
the mechanics to man the new shops will be taken from 
their war jobs and placed in the station at the wage 
rate they earn on the production job. If there wasn’t 
an acute shortage of automotive mechanics in the area, 
the established dealers and independent shops would 
have adequate help to take care of the workers’ cars 


quickly. 


Car manufacturer executives and dealers, who are 
protesting this action by the Army Air Force, point out 
that this order sets up unfair competition for the small- 
businessmen dealers who must depend upon their serv- 
ice revenue to keep their doors open. They also point out 
that it sets up a wage variance which dealers cannot 
meet legally and that this will tend to upset what is now 
one of our most critical and essential services. 

If the Army finds that excessive absenteeism is 
caused by the lack of sufficient service facilities to keep 
employes’ cars running, say these executives, then why 
doesn’t the Army make it possible or mandatory that 
experienced automotive mechanics be released to estab- 
lished shops so that proper service can be rendered? 
Many a competent automotive mechanic is now working 
at a production job that does not utilize his “highest 


skill.” 
Dealers must watch out 


for any such trend in their 


area and take steps to “scotch” any such movement 
before it gets too much headway. 


The Jeep---Whodunit? 


Paternity of Famous Army Vehicle 
Is Traced at FTC Hearing 


WASHINGTON.—A spirited 
legal battle to decide just who is 
the originator of the now famous 
Jeep—the U. S. Army’s_ sturdy 
reconnaissance car—blazed anew 
here last week at Federal Trade 
Commission headquarters after a 
preliminary skirmish at Toledo 
early in April. 

Multiple claims to the parent- 
hood of the Jeep have come forth 
from manufacturing concerns, but 
FTC has charged that at least 
one of the claimants did not 
create or perfect the car as boasted 
in advertisements. 

Specifically, the FTC complaint 
alleges that the Willys-Overland 
Motors Corp. was not the sole 
manufacturer of the Jeep, insisting 
that the idea originated with the 
American Bantam Car Co. of 


Montana Dealers 


To Meet Dec. 8-9 


HELENA, Mont.— Members of 
the Montana Automobile Dealers 
Assn. will hold their annual con- 
vention Dec. 8-9 at the Northern 
Hotel in Billings. 

At a recent meeting of the board 
of directors it was decided that no 
members of government should be 
on the program since it was con- 
tended that representatives of 
private enterprise are in a better 
position to discuss plans for the 
postwar period. 

Topics to be discussed include 
dealer licensing laws, title acts, 
retroactive wage payments and 
manpower and labor conditions. 
The secretary was ordered to re- 
port on various state laws affecting 
dealers. 


Obituaries— 


Robert G. Loomis 


DETROIT. — Funeral services were 
held last week in Hartford, Conn., for 
Robert G. Loomis, 56, superintendent 
of U. S. Rubber Co.'s Detroit plant, 
who died May 17. Mr. Loomis had 
been with the company 32 years. 

a a 


Emmett L. Page 


PONTIAC.—Emmett L. Page, 59, 
|}partner in Page & McLain (Hudson) 
jhere since 1923, died May 12. At one 
|time he was production manager with 
Oakland Motor Car Co. 


Butler, Pa., in collaboration with 
certain officers of the United 
States Army. 

Testifying as to the paternity of 
the little car, government witnesses 
last week told how the War De- 
partment first ordered it into quan- 
tity production the summer of 
1940 after an Army committee be- 
came interested in the possibilities 
of a versatile midget vehicle de- 
signed by American Bantam. 

Harry Paine, formerly an engi- 
neer with the ABC described for 
the FTC trial examiner steps he 
took to convince the War Depart- 
ment that the model designed by 
his company was fit for the diffi- 
cult job the Army had cut out for 
a light reconnaissance vehicle. 

Paine said that as a result of a 
demonstration put on by his com- 
pany in June, 1940, the Army 
ordered 70 of the cars. 

Col. J. V. Ingram, USA retired, 
testified that the Army ordered 70 
cars from American Bantam and 
after testing them let mass con- 
tracts for 1,500 Jeeps each to 
Willys-Overland, the Ford Motor 
Co., and Bantam. 

After tests of the car developed 
in mass production, the War De- 
partment made changes in the 
specifications which were given all 
three manufacturers. Col. Ingram 
testified that during the testing of 
early models the Army decided to 
incorporate the Willys-Overland 
motor into its standard design be- 
cause it was heavier and gener- 
ated greater power. 


Col. Ingram also disclosed that 
the Army developed a_ standard 
design for all producers because it 
wanted parts of all Jeeps produced 
in large numbers completely in- 
terchangeable. 

Willys-Overland is now the prin- 
cipal producer of the Jeep, it was 
brought out during the hearings. 

The battle of the Jeep is just 
getting under way and it likely 
will continue for some time with 
the decision possibly a year off. 

The decision will be, of course, 
the paternity of the sturdy little 
car. And that may be a real plum 


for the winner, for with it could! 


come the right to make millions 
in the postwar world and at the 
same time the distinction of hav- 
ing fathered one of the most vital 
of America’s victory vehicles. 


DIGEST EDITION 


Rochester Acts 
To Ease Crisis 


In Mechanics 


ROCHESTER, N. Y.—(UTPS)— 
Government admission that the 
Rochester automobile mechanic 
shortage has reached critical pro- 
portions was seen last week in a 
request by the War Manpower 
Commission to Rochester war 
plants to refrain from hiring any 
more auto mechanics. 

The request followed a meeting 
between WMC representatives and 
members of the maintenance com- 
mittee of the Rochester Office of 
Defense Transportation, of which 
C. LeRoy Cool, auto dealer, is 
president. 

Although auto mechanics have 
been classified as part of an essen- 
tial industry, Russell C. McCarthy, 
area WMC director, said the seri- 
ousness of the situation had been 
brought home to federal agencies 
as a result of an ODT survey of 
the six-county Rochester area, 
which includes the counties of 
Monroe, Orleans, Livingston, 
Wayne and Ontario. 

War plants must refrain from 
hiring mechanics, McCarthy said, 
‘if we hope to keep the transport 
trucks rolling along with war 
goods.” He added that nothing will 
be done to urge mechanics already 
in war industries to return to their 
old jobs. 

The ODT presented to McCarthy 
a survey of 265 garages in the six- 
county area which showed that as 
of Apr. 1, 1942, they had employed 
744 mechanics and metal workers, 
while the same garages today em- 
ploy only 532, a decline of 30 per- 
cent. Of the 532 now so employed, 
105 are under 29 years old and 186 
are under 38 years old, thus mak- 
ing their status with Selective 
Service a matter of conjecture. 

McCarthy emphasized that many 
of the new mechanics now being 
employed by garages are less effi- 
cient than the veterans who left 
for war plants and services. 

Selective Service will be asked 
to give the same consideration to 
garage mechanics as it now does 
to war workers, McCarthy said. 


Ostrander Gets 


New Pontiac Post 


PONTIAC.—Appointment of 
Stanley W. Ostrander as general 
manufacturing manager for all 
Pontiac Motor plants was an- 
nounced last week by General 
Manager H. J. Klingler. 

Buel E. Starr has been assigned 
the duties of general superintend- 
ent in charge of all day manufac- 
turing operations and David J. 
Dunlop takes the post of general 
superintendent in charge of after- 
noon operations. 

Ostrander has been with Pontiac 
Motor for 11 years in various pro- 
duction capacities. He first started 
in the industry with Weston Mott 
Co. at Flint, axle manufacturers, 
and has been employed by the 
Marvel Carburetor Co. and certain 
General Motors divisions. 

Starr first came to Pontiac Mo- 
tor in 1927 for assignment to spe- 
cial engineering duties. Dunlop was 
first employed by Pontiac Motor in 
May, 1932, after 10 years with an- 
other General Motors division. 


Bendix Doubles Output, 


Profit Off in °43 


NEW YORK. — Bendix Aviation 
Corp. in the fiscal year ended Sept. 
30, 1943, doubled its output of the 
previous year, and continued to 
make important engineering and 
production contributions to the in- 
creased efficiency of our armed 
services, Ernest R. Breech, presi- 
dent, told stockholders in the an- 
nual report last week. 

Breech reported that Bendix’ 
consolidated gross sales, royalties 
and other operating income, less 
discounts, returns and allowances, 
rose to $918,753,464 in the 1943 fiscal 
year, equivalent to approximately 
twice the volume, $465,980,767 for 
the fiscal year 1942. 


Richmond Sales Up 


RICHMOND, Va.—Automobile sales 
in Richmond last month totaled 1,617, 
a decline from the April, 1943, figure, 
but a slight increase over March of 
this ar, according to a survey made 

e Richmond Chamber of Com- 
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HELP WANTED 


NATIONALLY KNOWN MANUFACTUR- i | 
ER of automotive replacement parts re- 4 en lon ed ers 
quires the services of a Sales Manager. E M +3 r 
Excellent opportunity with a large estab- 

Low mileage cars with match- 


lished company. Full details will be held , ae 
in strict conBéenee. Box 639, c/o Reaching an estimated 50,000 readers engaged in all branches of the automotive industry from 5 A-1 tires handpicked from 
the entire New England mar- 


Automotive News, Detroit 2. Maine to California. Low rates: TEN CENTS (10¢) PER WORD for one insertion or 25¢ per word 
SERVICE MANAGER and ASSISTANT. for 3 insertions. Cash in advance. Count initials and groups of numbers as one word. Ads may be y 

Ford or Chevrolet experience, mechani- signed with your full name and address at regular r hs eae if signed “*Box No a <i f ket. LOWER WHOLESALE 

cal, body, paint, etc. Excellent postwar oer f 5 Sagas Pigg S. degite . er ab eee whe : ae oe PRICES! 

prospects. Must be capable handling utomotive News, Detroit 2, Mich. add One Dollar $1) for this address and extra service a 


men and customers. Airmail experience, as replies are forwarded, unopened, the same day received. Display Ads: $7 per inch, per insertion All Makes 


qualifications and references to YOUNG, OVER 
2641 E. Anaheim St., Long Beach, Calif. WANT AD DEPT., AUTOMOTIVE NEWS, 5229 CASS AVE., DETROIT 2, MICH. All Body Styles 
FIELD SALES EXECUTIVE. A leading All Year Models 


automotive manufacturer requires one or 

two men now. Will also welcome con- Rall Facilities 

tacts with capable men who have had to all points 

field sales management experience and 

who desire a postwar connection. Com- ee ce ee ee ee ee ee ee ee oe CARS dally arranged 
by us 


World’s Largest ||} “tr enco"" 


Call or wire us—we will make 


hotel reservations 
Wholesale Dealer CAPITOL MOTORS, INC. 


munication will be kept confidential. 
WMC regulations covering present as- 
signment strictly observed. Box 647, 
c/o Automotive News, Detroit 2. and truck experience. 

PARTS MANAGER. Direct Dodge Plym- ‘*85’" Club, wishes to change location. 
outh Agency, Western Pennsylvania town What have you to offer? Box 637, c/o 
35,000. Good working conditions, steady Automotive News, Detroit 2. 
position. Answer in own handwriting, 
state qualifications, salary expected, 
draft statu. GREENSBURG MOTOR] sERVICE MANAGER for Chrysler-Plym- 
COMPANY, Greensburg, Pennsylvania. outh distributor or direct dealer. Have 

had 15 ve experience a Chrysler 


SALES ENGINEER USED CARS WANTED 


oe Fs eon Detroit ae es 

anufacturer has openin ue to 

death for man experienced in sales || WANT, 1941 or 2042, wrecked, ‘bured or 
engineering work. Must know truck Mercury, Dodge, DeSoto cars. Box 640, 
specifications and have had experi- c/o Automotive News, Detroit 2. ; 
ence in setting up competitive r 
specification comparisons, for sales MCL kt | ia ee, 
department use. Will also handle SEVEN PASSENGERS, large fives, limou- 
hoe ae in eo yine en McClintock - Cadillac, Lansing, 
ids for states and counties an ch. 
other sales department detail work. | ‘ > . 
Permanent post aa opportunity oes = Gilbert Brown, Manager 
in reply, state age and. truck ore. ! Sustain S eaiaacs ieee an . list Write for free complete price list 
ol ce’ haemetve "lean: NEW AND USED CARS WANTED. ca . oe ee ee ideal way to buy cars. Cooper-Lewis Co., Inc., 238 Broadway, 
Detroit 2. F oe ty a leceuaie a Ge a pmo a a ae ARES SD i ome Revere 51, Mass. 

$ ymouth or evrole oor or oor ® SARGAIN, @ilahtly used motor. Trans. 

PARTS MANAGER wanted for large| [orene. Will pay top dollar for cen Let Reliance Motors do ‘mission and two speed Eaton rear axle 
Satae-te A . Ba + yl : —_ low mileage cars. Call or write DAVID TRUCKS FOR SALE h assembly complete, 1940 two-ton Dodge 
Dodge-Plymouth dealership in Louisville, | ‘7, ROBINSON CO., 4733 Chestnut St., ihe werk fer you. Wel Sa nec as cy he 
for capable saan whe ean take com | Philadelphia, Penna.—Sherwood 1700. : ; d condition. RAWLS 
or capable man who can take com- deliver load and shi months, in vend. eh, Ie a. a 
Feference ‘and expericnce, Personalin.| WANTED AT ONCE 100 new pickups, || 1942 DODGE 3 TON NEW 7 : 0 erence 
terview will be arranged. L. J. Hannah Ts co — "Thames wae W.K.A. 60 155 W.B. right to your door. TOR en or -witir 


& Company, 741 South Third Street, 
Louisville, yf agg : 3 es Cairo, Milinois. 1941 FORD 6 CYL. TRACTOR Financial arrangements out trim. Paul Freed, Inc., Waynes- 


5 1939 CASE CAR TRAILER asia TTI saan 
SALES REPRESENTATIVE to represent NEW CARBS FOR SALE (Will carry 4 pa ) ° WANTED—1937 Chevrolet grille, 
2 li a ce A pcg a ee to your convenience. Chevrolet. grille. DALE CHEVROLET 
— menatactare. nae Pe ge TEN NEW HUDSON ‘42 Sedans for sale.{| 1989 BROCKWAY 8 T. CO., Waukesha, Wis. 
st war fut Sal ry and xpenses $100, below ceiling, F.0.B. Phila, Pa. DUMPER Wh not call or wire Mr WANTED 1933 RIGHT FRONT FENDER 
Gwe asiouehiie. Must ie eats Gamat. Puaieoe Pe” 1529 N. Broad 8t., y e " for Special model ’41 Buick. Part No. 
State qualifications in letter. Give tele- oe 19388 FRUEHAUF 30 FT. Horton now for sample 1303684. New or used. Nall Chevrolet, 
phone number. Representative will ar-] pLENTY OF NEW CARS—New Hudsons TRAILER Pp Iowa City, Iowa. 


range confidential interview. Represen- all body styles and models, also new earload ? Over 300 cars WANTED—Front end parts and frame for 


tatives wanted for the following trading 1940 Oldsmobile 6-cyl. Trask Motor 
areas: Louisville, Cincinnati, Detroit, “acide, @iaite Eek - on a> U. S. BEST TRUCK SALES Sales, Hamilton, N. Y. 


N . 

Saginaw, Grand Rapids, Toledo, Indian- : 1689 Bedford Ave., Bklyn. ie In stock 

apolis, Fort Wayne. Box’ 675, c/o Meridian, Indianapolis, Indiana. ~~ _ N: . 6 
Automotive News, Detroit 2. 

TEESE EEE EERE REET EEReEIEEEEeT EERE USED CARS FOR SALE n 

SERVICE MANAGER with one of the SEVERAL NEW FORD 1% ton 134” 


largest Chevrolet Dealers in the state of} 70 SHARP, LOW MILEAGE °40 and °41| Chassis and cab equipped with 114 and RELIANCE MOTORS —— Se an anh 
Kansas, whose Customer Sales average] models, all makes, with matched original] 2;¥2%d dump bodies. One six-cylinder Saacee, We, ianene i 
Twelve Thousand Dollars per Month.| tires now available for immediate whole- oe ia =. — es 2040 Broadway at 70th Street ELECTRIC CHASSIS DYNOMETER com- 
Modern shop with complete modern sale. Call, wire or see Bogda’s Nash 7 Pe New York, N. Y. pletely equipped with auxiliary, cooling 


equipment. limited ortunity for} Co., 1018 N. Meridian, C.O.E.’s_ with two-yard Heil dump , ; : 
the ‘ene m6, oy 646, c/o ‘inane : ae, A, See. bodies. These are all new units, offered tank. A-1 condition. Now in Kansas 


tive News, Detroit 2. : WHOLESALING: 1942-1941 clean, low subject to prior sale, at ceiling prices. TEL.—TRAFALGAR 4-2830 City, Missouri. Engle Motor Company, 


—=——~- a — Steuart Motor Co., 6th and New York 620 Main, Newton, Kansas. 
WANTED: EXPERIENCED parts and| Mileage cars. SAM GREENFIELD, 3510 , Ne eee Te ene Ten eee 
accessories salesman to travel territory] 2. 142nd., Cleveland, Ohio. LOngacre}_“‘°” —— veo, = S HUNTER-TRU-DY-STAT Wheel Balancer, 


y y 5 / 6705. oo Ene eo balances statically and dynamically, used 
a oe on ae FOR SALE—Seven New-Wood, _____——s MISCELLANEOUS | svery little. Bitzer Motor, E. St. Louis, 


Automotive News, D . 2 yard : = 
om e News etroit 2 SMALL Cars at BIG Prices. dump bodies, complete with Power Take-| 1921 AND NEWER Motor Car Magazines Ill. 


City Chevrolet Company, Off. Wholesale price. Nolan-Peeler Truck} for sale. Pictures and advertisements of | FOR SALE CASH OR ROYALTIES unique 
Street, Buffalo, New York. Div., 1920 N. Miami Avenue, Miami, many different makes of 1921 model patented invention which will enable 
Florida. cars. Will furnish sample. Box 673, c/o any automobile operator to place any 


1942 PACKARD 6 CLIPPER 4 dr., 9,000 __Automotive News, Detroit 2. ______] small conventional jack beneath the axle 
Wil : miles. 1941 Chrysler 7 Passenger Crown, FOR SALE modern tourist trailer hotel of any automobile in exact desired posi- 


17,000 miles. 1941 Chrysler 7 Passenger W Se 1 C on U.S. 41. T. L. CASKEY, Princeton, tion without a light at night, and 
Crown, 10,000 miles. 1938 Cadillac 7 e ve oast to Ind. avoids looking under the car to note 
Passenger 90 Service, 38,000 miles. 60 location of jack. Jack simply goes to 


other nice clean °41 low mileage cars. C D al exact location regardless of road condi- 
vy HOLE SALE Brown Motor Co., Richmond, Indiana. oast eaters tions. Box 674, c/o Automotive News, 
Detroit 2. 


USED CARS FOR SALE at attractive IPMENT WANTED 
1000 GOOD CARS in sack at Gk thnen, Ghee comiee te WHY NOT YOU? A U Cc i J O N KUTO-ESRTS BINS” and boring bars: 
daily. 1940, 1941 and 1942 models, Engle Motor Company, 620 Main, New- 


WITH few 1939 models. All Makes and} Always a Large Selection BEN FISHEL AUTOMOBILE ton, Kansas. 


Models, including several station wagons 


and rtibl Ww t - DEALERSHIP FOR SALE 
5000 GOOD TIRES spect ‘a pong and "ean saa = All Makes — All Models AUCTION COMPANY DOC GREINER MOTORS, INC., includ- 
as few as you wish. Excellent and ing name, New York state dealers li- 


prompt loading and shipping facilities to i at 10: a.m. 
ee aaeh at an ean Geen Every Car Equipped With 0:30 cense, lease, furniture, deposits, etc., 


i 5 2-1474 or write 
PITTSBURGH COMPANY, INC., 5625 Good Tires = $2,500. Phone Endicott 
Baum Blvd., Pittsburgh, ‘Pennsylvania. Every Tuesday—Rain or Shine 215 West End Ave., New York City. 
; ; PONTIAC DEALERSHIP Western Penn- 
Priced Right Used Cars and Trucks On Hand ||P Or ee ea iver 400 new cars. in 
a 


* e Tim ° With vith t 1 tate. 
OHIO’S ALL We Arrange Shipping 4s 28 ” Established 1918, New "and used. cars. 

REE arts at cost. going concern making 

World’s Largest Dealer LARGEST MAKES FOR DEALERS ONLY good profits right now. Will take 
y deal. B 3, 

ennai ca Bonded Auto Sales $20,090 eash to swing deal. | Box 64 


Wire — Phone or Write Manager of DEALER MODELS 1696 Broadway at 58rd Street WE BUY WE SWAP WE SELL ||" ___ DEALERSHIP WANTED 


Our Nearest Store New York City, Columbus 5-5614-5 COME BUY COME SELL WANT TO BUY going dealership, General 
— Motors, Chrysler or Packard. 200 to 400 


. ¥. C.: 217 West 57th St., Mr. Nelsen, Established Si 191 Phones 127-128-591 car potential. 
- Whess—ttede 7.2398-7 or 400 CARS IN STOCK nce 9 2112-14-16 Sy ore 8. Box 670, c/o Automotive News, Detroit 2. 


Phila., Pa.: 909 N. Broad St., Mr. Hough, WANTED established automobile dealer- 
Phone—Stevenson 3693 Cairo, DL ship business for Chevrolet, Pontiac or 


Atlanta, Ga.: 241 Spring St. Mr. Mill- EXCELLENT SHIPPING RADIOS WANTED Ford, 50 to 100 miles South to West of 


ing, Phon ackson 5661 <caeeieeiaclaeiceareececaamteencseiiamtanth Chicago, Illinois. Box 672, c/o Auto- 


Savannah, Ga.: : 106 B- Bryan, Mr. Lord, FACILITIES TO ALL WANTED TO BUY Automobile Radios. motive News, Detroit 2. 
one—Sav. State full particulars. L. 8S. JULLIEN, 
Jacksonville, Fla.: 5th & Main Sts., Mr. PARTS OF THE COUNTRY Inc., 1443 P. St., N.W., Washington, 


» Phone—Jack. 5-5522 po & 
Orlando,” Fia.: "oi W. “Central, Mr.|] WE ARE NOW SHIPPING [fo Sarraeaae 200 CHOICE CARS 
Evans, Phon rlando I RB 
Im Beach, Fla.: 301 So. Dixie, ALL OVER THE UNITED ‘<n eaeiaeciteieaetleedaelaeaninaai 
Wests. Twitty, Phone—-WPB 7020. 70 BRAND NEW MOPAR MODEL 601 (ALL MAKES AND MODELS) 
Tampa, Fla.: 201 So. Tampa, Mr. John- STATES radios. Fit all Chrysler products, '40 


" Phone—Tampa 4465 through °42 models. Will sell one or 
Miami, ‘Fis.: $ 1622 N. E. 2nd gaze 2 =. =. saeiases ores. Murphy Auto ON HAND AT ALL TIMES! 
les, -» 265 ; Ave., Chi- " , 7 2 . , 
vans, Phone—iilem OUR ¢ PRICES ¢ RIGHT “i. = ee Wire, phone or write AT ONCE for information regarding prices 
and shipping arrangements. 


R. S. EVANS BUYS MORE OUR MARKET ________ BUSES WANTED TAKE ADVANTAGE NOW! INCREASE YOUR PROFITS 
BUSES WANTED! Send list of all your 


SELLS MORE CARS TODAY — LOWEST surplus equipment at once Buses 


IN THE COUNTRY Bought, Sold, Exchanged. Consolidated ether 
EVERY DAY—THAN ion Aveda Nt Fo Cie eT YAS och 
Cort HN Niro 


AUCTION 


EVERY FRIDAY 
1:30 P.M.— Rain or Shine 


Southern Auto 368 Main Street, Tel. 71-8144 
Auction Mart 


| HARTFORD, CONNECTICUT 
igoction Mart 1 Thanks You! : 


. 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
Richmond, Virginia | The response to our spe- O’MEARA MOTOR CO. 
i ; 653 Conn. Boulevard, Tel. 8-2176 
| cial telephone service sean aaeeau. cada 
| has been terrific. Deal- These two films have been in business 
| 
| 
| 
| 
* i 
| 
| 


over 25 years. 


Where Buyers and Sellers get 
together! A big sale of clean 
cars, all choice merchandise, 


every Friday. ° e e 
ae ers have found it elimi- 


nates costly trips to New 
. AR SALE 
York, transportation pees 
NOTICE—We have 1942 CHEVROLE 


+. * . 
wor PARTS: Doors, Trunk Lids, Upholstery, 
— and _ short is Hardware and Glass. 40% to 60% off 


“The South’s Largest 
Auto Auction Mart” 


ANY OTHER DEALER OHIO AUTO SALES BUSES FOR SALE 


i BROCKWAY 23 bus, - r x o . RS 
IN THE U.S A, 4307 Euclid Ave. End. 0952 pletely saecnabielen. uae oalet inside M WHOLESALE DISTRIBUTORS 


Cleveland 3, Ohio and outside, good rubber. Bargain! aa) } REA 675 E TE... NEW Y } 4 
. es : Mg ee rm TAN 745 EIGHTH AVE., NEW YORK CITY 

U. 8S. Best T Sal 16 -~ en \ . > nner 

s . ie es, 1689 Bedford ~ Buoy Telephone Clrcle 6-0235 





*It is a long step 
hands of union leaders. 


*What kind of collective bargaining 


both sides of the table? 


toward putting 
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War Production 
Threatened by Drive 
(o Unionize Management 


*The drive of union leaders to unionize management, beginning with 
foremen, is a threat to the war production effort. 


the 


industrial management in 


is it when union leaders sit on 


xIt raises an issue which Congress must clarify by amending the 
necessary laws, including the War Labor Disputes Act. 


*Unless Congress acts, this crisis will further obstruct an all-out’ war 


production effort. 


The Automotive Council for War 


Production, 


representing 550 established 


companies employing 1,200,000 workers and delivering 20% of the nation’s war 
production, has authorized its president, Alvan Macauley, to make the following 
public statement and send it to the President, other government officials, and 


all Members of Congress: 


T THIS most critical moment in history, on 

the eve of the great invasion of Europe 
which may settle the issue of human freedom 
for years to come, the public is entitled to 
know of a. situation which threatens the 
success of that great effort. 


The Council has given careful consideration 
to the adverse effect on war production of 
the strike of foremen in the twelve plants of 
major war producers in the Detroit area and 
the still greater threat inherent in the organized 
drive to unionize management, beginning with 
foremen. 


This is a long step toward putting industrial 
management in the hands of union leaders. 


Successful business undertakings and great 
achievements depend on an organization respon- 
sive to the decision of those in charge. The 
commanding officers of production, like those 
of the Army, must have their captains and 
lieutenants, their sergeants and_ corporals. 
Foremen, supervisors and managers are officers 
in the production army. 


The division of their obligations and respon- 
sibilities between management and any outside 
organization will be just as disastrous to our 
war production front as outside organization of 
the Army’s officers to bargain and debate with 
their superiors would be at the battlefront. 
“No man can serve two masters.” 


The issue now is: 


Can union leaders unionize management 
and take over control of war production? 


Are their organizing drives for this purpose 
to be allowed to interfere with the efficiency 
and effectiveness of this production? Will they 
be allowed to disrupt American mass-production 


industry, one of the greatest assets of our 
country in both war and peace, by using it 
to experiment with a new and untried form 
of union-controlled management? 


What kind of collective bargaining is it 
when union leaders sit on both sides of the 
table? 


If management is to be unionized, where 
is union control to stop? 


This issue results directly from the fact 
that the Federal laws and their administration 
are vague and confused in respect to the status 
of management. 


In the interest of the war effort, we urge 
Congress to make it clear that it does not 
intend to permit labor leaders to take over 
the management of our war production plants. 
This can and should be done immediately by 
clarifying and amending the necessary laws, 
particularly the War Labor Disputes Act. 


The automotive industry is not only produc- 
ing a large part of our national armament 
output, but is also the largest manufacturing 
industry in peacetime; thus the nation is 
relying upon its prompt reconversion to provide 
jobs after victory. 


The Council was created by the industry 
immediately after Pearl Harbor to expedite in 
every possible way the industry’s war produc- 
ticn efforts. This included exchange of produc- 
tion equipment, knowledge of production meth- 
ods, and efficient use of scarce materials and 
manpower. This industry has done an out- 
standing war production job. 


The Council has never intervened in the 
collective bargaining problems of employer- 
employee relations, and there is no intention to 
depart from this practice. 


Unless Congress acts, this crisis will further 
obstruct an all-out war production effort. 


AUTOMOTIVE COUNCIL FOR WAR PRODUCTION 


NEW CENTER BUILDING, 


DETROIT 


Rockwell Tells 
Of His Plan for 


Reconversion 


MIAMI BEACH.—Col. Willard F. 
Rockwell, one of the nation’s lead- 
ing industrialists, confirmed last 
week the existence of the reported, 
“Rockwell Plan,” described as a 
revolutionary program designed to 
ensure postwar employment after 
contract terminations and during 
plant reconversion. 


Verification of the plan’s exist- 
ence came during Rockwell’s 
speech before members of the Gas 
Meter Assn. of Florida and 
Georgia. 

“The plan, which will ensure a 
continuation of employment for 
those now engaged in war produc- 
tion, and more important, ensure 
reemployment for returning mili- | 
tary personnel, is now in the hands | 
of labor and industry leaders for 
study,” Rockwell said. 


“The program in its present form 
provides a formula by which all 
industry now engaged in war pro- | 
duction can continue to maintain | 
their employes during the chaotic 
periods of reconversion. It also 
provides a medium to guarantee 
that either compensation or jobs 
will await each returning soldier or 
sailor who is an ex-employe of 
these plants. 


“Further, the program suggests 
a means to prevent the postwar 
collapse of certain industries 
through indiscriminate dumping of 
a war-swollen surplus of goods and 
materials. .. . 

“Within a week I anticipate re- 
leasing complete details of this 
plan.” 

The author of the “Rockwell 
Plan” vigorously criticized lack of 
government planning to handle 
postwar reconversion unemploy- 
ment, stating that it was univer- 
sally accepted that millions would 
become jobless the moment war 
production ceased. 

Col. Rockwell is a leading execu- 
tive in concerns which have pro- 
duced more than $500,000,000 worth 
of war material since Pearl Har- 
bor. He is chairman of the board 
of Timken-Detroit Axle Co. and 
Standard Steel Spring Co., and 
chairman and president of Pitts- 
burgh Equitable Meter Co. as well 
as an official and director of a long 
list of other concerns. 





Pierson Gets 


Ordnance Post 


DETROIT.—H. Lynn Pierson jr., 
president of the Detroit Harvester 
Co., was appointed last week chief 
of the Cleveland Ordnance District, 
succeeding Col. H. M. Reedall. 

Pierson, who had been serving 
as deputy to Reedall, is also a 
director of Eaton Mfg. Co., the 
Detroit Bank and Standard Acci- 
dent Insurance Co., and is on the 
advisory committee of the Recon- 
struction Finance Corp. 


Beutlich Quits Willys 
To Join Frazer 


TOLEDO.—H. D. Beutlich, direc- 
tor of industrial relations at 
Willys-Overland Motors, Inc., last 
week severed his connections with 
Willys to take a similar position 
with the Warren City Mfg. Co. at 
Warren, O., of which Joseph W. 
Frazer, former president of Willys- 
Overland, is now head. 


Advertising . . . 


Poag Resigns 


F. H. Akers, vice-president of 
Dodge, last week announced the 
resignation of E. J. Poag, assistant 
general sales manager in charge 
of advertising since 1932. 

Poag plans on devoting the sum- 
mer to operating Playhaven Farms 
which he owns in the Saginaw 
Valley, Mich. He will announce 
later his plans for returning to 
the business field. 


No More Ads 

Advertising Age announces that | 
for the next 60 days it will be un- 
| able to accept additional orders for 
|advertising space. Because of 
| paper restrictions, space will be | 
‘available only to the extent cov- | 


DIGEST EDITION 


1879 


under act of March 3, 


second class matter at Post- 


as 
Detroit, 


Entered 


& 


DETROIT 


NEWSPAPER 


Detroit SAE 
Picks Officers 
For 1944-45 


DETROIT. — The following new 
officers have been elected for the 
1944-45 season of the Detroit sec- 
tion, Society of Automotive Engi- 
neers. They will take office June 1. 


Chairman, Ralph N. DuBois, 
Packard; vice-chairman, Ronald J. 
Waterbury, Chevrolet; secretary, 
E. M. Schultheis, Clark Equipment; 
treasurer, F. W. Marschner, New 
Departure division, General Mo- 
tors; vice-chairman, aeronautic ac- 
tivity, David M. Borden, Chrysler; 
junior-student activity, J. P. But- 
terfield, Chrysler; passenger car 
activity, A. C. Hazard, Chevrolet; 
passenger car body activity, Frank 
S. Spring, Hudson; production ac- 
tivity, Dale Roeder, Ford; regional 
activity, Frank C. Pearson, Buick; 
truck & bus activity, Everett Wait 
Allen, GMC Truck & Coach; De- 
troit section representative, na- 
tional sections committee, A. G. 
Herreshoff, Chrysler; Detroit sec- 
tion representative, national nomi- 
nating committee, E. W. Austin, 
Timken Roller Bearing; first alter- 
nate, L. Ray Buckendale, Timken- 
Detroit Axle; second alternate, H. 
T. Woolson, Chrysler. 


San Antonio Sells 


223 Used Cars 


SAN ANTONIO.—Used-car sales 
here for the month of April, as 
reported by the dealer-members of 
the San Antonio Automobile Trade 
Assn., totaled 223 units for a unit 
turnover of 35 percent against 46 
percent for March. 

The report shows that there were 
620 units on hand at the start of 
the month, that the turnover value 
was 51 percent as compared with 
68 percent for March. There were 
608 cars on hand at the end of the 
month. 


ered by current contracts and re- 
newals, declared C. B. Groomes, 
advertising director. 


Tuttle Elected 

Robert E. Tuttle has been elected 
vice-president of Geyer, Cornell & 
Newell, Inc., and will serve as ac- 
count executive for Nash Motors 
in Detroit, it is announced by 
B. B. Geyer, president of the 
agency. 

Tuttle was formerly vice-presi- 
dent of MacFarland Aveyard & 
Co. in Chicago. He previously was 
vice-president of McCann Erickson, 
Inc., where he handled the Ford 
Motor Co. account; and account 
executive on Plymouth for Adver- 
tisers, Inc., in Detroit. 

Pete WEMHOFF 





